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Company & Market
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Global Presence 

Countries	with	customers80+

Subsidiaries/offices31

Global	factories8

Employees15000

Capacity
9.64 GW

Delivered
29 GW



Strong Business Development

No.1	in	shipments

No.1	in	growth	rate

Balanced	sales	and	diversified	customers

World	record	poly	and	mono	efficiency

41%
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No.1	in	bankability
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2017 Market Share in Key Regions 
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Technology
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New Products 
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Argentinian PV Market



•Bice, CAF focused in PPP
•Opportunities for the commercial 

banking (Project finance)
•Main issue for project 

development in the country. 

•27191 Law – Fiscal Benefit. 
•communication opportunities 
between key governmental 
entities

•Delays to recover IVA back from
government

•Logistic challenges: High internal
logistics costs and lack of 

infrastructure
•Delays and complexity in customs 

procedures
•Cost and lack of Human     

resource

•Capacity of the connection 
nodes.

•Area's resources (solar radiation)
•Financial capacity and structure/ 
Sponsor 

Key aspects 
to get 

awarded

Development 
and 

construction 
challenges 

Funding 
challenges

Fiscal/Taxes
Benefits

Renovar: Key Learnings

The key learnings from RenovAR 1, 1.5 and 2 biddings:



Opportunities for private contracts

Type of Agent
Number of 
agents GUH

Demand GUH  
2016[GWh]

Gran Usuario Mayor (GUMA) yAG 407 19145

GRAN DEMANDA ENDISTRIBUIDOR 1 077 8008

Gran Usuario Menor (GUME yGUPA) 586 3346

Total 2070 30500

GUH can choose:

Types Private PPA Auto Generation (“Autogenerador”) Compra Cammesa

Advantage • Energy price might be more 
competitive than buying 
directly to CAMMESA

• Energy price might be more 
competitive than buying directly 
to CAMMESA

• No penalty is paid if the 
renewable energy target is not 
met

• No need to carry out special 
procedures to comply with 
renewable energy target or 
obligation. 

Disadvantage • Penalty could be paid if the 
renewable energy target is not 
met

• Subject to control

• Penalty could be paid if the 
renewable energy target is not 
met

• Subject to control
• It requires the development of a 

project by its own. 

• Energy price might be more 
expensive

For Large Authorized Users (GUH): Greater 
than 300 KW annual average

Source: Prepared with Cammesa website information
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MUCHAS	
GRACIAS	!!!

Juan.gattoni@jinkosolar.com


