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Corporate PPAs – a global experience base 

Europe 

 UK - Advised on over 900MW of 

corporate PPAs in the UK 

(measured by capacity), including 

buyers (Nestle, HSBC, Bloomberg, 

JG Pears, Tata Steel, UK 

Government Procurement Service, 

DP World), sellers (Orsted and 

project companies for dedicated 

sales to Bombardier, GSK and 

various Local Authorities) and 

lenders/investors 

 UK – developed energy as a 

service model for combined 

corporate solar offtake with battery 

for firming 

 Netherlands - advised sponsor of 

Krammer wind project in the 

Netherlands, including long term 

PPA with a consortia of AkzoNobel, 

DSM, Google and Philips 

 Netherlands - Developed template 

corporate PPA template for global 

utility to use as base for offshore 

wind tender to buyers 

 

 Norway - advised Luxcara in 

relation to financings of Norwegian 

wind farms with corporate PPA with 

Facebook entity  

 Finland - advising on three 

baseload subsidy free long term 

corporate PPAs with a Finnish 

offtakers. We have developed the 

PPA model, as well as associated 

trading agreements to manage the 

conversion of the output to a 

baseload shape 

 Norway - Conducted a bankability 

assessment for potential lenders of 

the corporate PPA for a 650MW 

project that entered into a 20 year 

baseload PPA with Norsk Hydro 

 Spain - Advised an international 

developer on a proposed baseload 

delivery structured CPPA for the 

Spanish market (offtaker an 

aggregation vehicle for Spanish 

buyers) 

 

Middle East and Africa 

 advising Infinity Solar on the 

development of a model form of 

PPA for wheeling and behind-the-

meter power projects in Egypt; 

 advising Shell on a corporate PPA 

for a solar PV project in Oman, 

selling power to a large industrial 

consumer at Sohar; 

 advising Impala Energy on the 

development of a model power 

purchase agreement for behind the 

meter solar PV power projects 

across east Africa; 

 advising a DFI on the financing of a 

35MW, 500 site portfolio of rooftop 

solar PV projects in the West Bank, 

selling power to local distribution 

companies on a net billing basis; 
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Australia 

 Allianz and Nephila Climate – 

advising on first solar proxy-revenue 

swaps globally for the Susan River, 

Childers and Nevertire solar farms 

and first Australian wind proxy-

revenue swaps with Visy and Orora 

for the Lal Lal wind farm and 

subsequent PRS model offtakes 

(ongoing). 

 Snowy Hydro – advising Snowy on 

its procurement of 400-800MW of 

renewable energy generation 

(ongoing) Westpac corporate PPA.   

 Zen PPAs – Advising Wirsol on its 

PPAs with Zen Energy for its 

Wemen and Clermont solar 

projects, including the adoption of 

innovative and “first-of-kind” 

contract structuring to enable 

integration of intermediary, 

reallocation and CfD mechanics for 

bankability and stakeholder 

flexibility. 

 UNSW – Advising UNSW on its 

strategy for carbon neutrality and 

ultimate tender for the large scale 

solar PV corporate PPA 

procurement for up to 93GWh of 

power from renewable energy 

projects; the first University globally 

to achieve 100% carbon neutrality 

through a corporate PPA. 

USA 

 Wasatch Wind. Represented 

Wasatch Wind in the negotiations 

of  a 60 MW wind project PPA with 

PacifiCorp in Utah and an 80 MW 

wind project PPA with PacifiCorp in 

Wyoming. 

 Westar Energy. Represented 

Westar Energy as off-taker in the 

negotiation of PPAs for several wind 

energy projects in Kansas. 

 Solar + Storage Project in 

Massachusetts (Origis Energy). 

Represented the developer in 

drafting and negotiating the power 

purchase agreement and 

interconnection agreement with 

municipal purchaser for the first 

community solar combined with 

battery energy storage in 

Massachusetts.  

 Solar Project in ERCOT 

(confidential). Representing the 

developer of a proposed 60 MW+ 

solar generating facility in Texas. 

Drafting and negotiating virtual 

power purchase agreements and 

renewable energy attribute 

contracts with large corporate 

consumers and drafting shared 

facility agreements for the shared 

use of interconnection facilities.  

 Solar + Storage Project in Arizona 

(confidential). Represent developer 

of 20 MW solar + 17 MW/ 60 MWh 

battery energy storage system in 

drafting and negotiating a physical 

power purchase agreement with the 

local utility.  

 BayWa Renewables. Represented 

BayWa Renewables in the 

negotiation of virtual PPAs for 6 

corporate offtakers from a 100 MW 

solar project in PJM market.  

 Developed innovative solutions 

such as the Proxy Revenue Swap 

structure for Allianz, which involved 

Microsoft as the cornerstone price 

hedge.  

 



GB electricity regulatory landscape 
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CEGB 

 

 

The Pool 

 

 

NETA 

 

 

BETTA 

• BSC 

• CUSC 

• DCode 

• Grid Code 

• MRA 

• DCUSA 

 

• Fuel Security Code 

• SEC 

• [REC] 

• [SMICoP] 

• [GDDA] 

 

Industry Codes 



A “Corporate PPA” in GB 
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Developer Licensed Supplier Corporate 

Direct 

Purchase  



1. Off-grid PPA 
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Developer Licensed Supplier Corporate 

CPPA 



2. Physical PPA 

Developer Corporate Licensed 

Supplier 
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CPPA 



3. Virtual PPA 

Developer Corporate Licensed 

Supplier 

CPPA 
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Challenges (and solutions) 
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 CPPA as revenue stream/route to market 

 “Bankability” issues vs. Corporate requirements 

               Contractual risk 
allocation 

 New arrangements for many Corporate buyers (non-core 

to business, accounting treatment, etc.) 

 Lack of contract standardisation 

                    Complexities 

 Contractual solutions 

 Physical solutions 
               Volume and shape risk 



Further reading 
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